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Item 2.02	Results of Operations and Financial Condition.

On January 13, 2025, Standard BioTools Inc. (the “Company”) issued a press release and updated its investor presentation, as described further below, which included information with respect to certain preliminary financial results of the Company for the three months and fiscal year ended December 31, 2024. The press release and investor presentation are attached hereto as Exhibits 99.1 and 99.2, respectively, and incorporated herein by reference. The Company’s preliminary financial results are unaudited and based on current expectations and may be adjusted as a result of, among other things, completion of annual audit procedures. This financial information does not represent a comprehensive statement of the Company’s financial results for the three months or fiscal year ended December 31, 2024 and remains subject to the completion of financial closing procedures and internal reviews.

Item 7.01	Regulation FD Disclosure.

On January 13, 2025, the Company updated its investor presentation, which the Company expects to use in connection with general corporate presentations and will be made available on the Company’s website or distributed by the Company in hardcopy or electronic form. The investor presentation is attached hereto as Exhibit 99.2 and incorporated herein by reference. The investor presentation is current as of January 13, 2025, and the Company disclaims any obligation to update the investor presentation after such date.

Item 9.01	Financial Statements and Exhibits.

(d) Exhibits

	Exhibit No.
	Description

	99.1
	
	
	Press Release issued by Standard BioTools Inc., dated January 13, 2025.

	
	
	
	
	
	

	99.2
	
	
	Investor Presentation of Standard BioTools Inc., dated January 13, 2025.
	

	104
	
	
	Cover Page Interactive Data File (embedded within the Inline XBRL document).



The information in this Current Report on Form 8-K, including Exhibits 99.1 and 99.2 attached hereto, is being furnished and shall not be deemed “filed” for the purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that Section and shall not be incorporated by reference into any registration statement or other document pursuant to the Securities Act of 1933, as amended, or the Exchange Act, except as otherwise expressly stated in such filing.
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SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly authorized.

	Date: January 13, 2025
	STANDARD BIOTOOLS INC.

	
	By:
	/s/ Alex Kim

	
	Name:
	Alex Kim

	
	Title:
	Chief Financial Officer
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Standard BioTools Announces Preliminary Fourth Quarter and Full Year 2024 Revenue

Preliminary, unaudited revenue for the full year 2024 of approximately $174 million

Presenting at the 43rd Annual J.P. Morgan Healthcare Conference on Thursday, January 16th, 2024, at 9:45 a.m. PT.

SOUTH SAN FRANCISCO, Calif., January 13, 2025 -- Standard BioTools Inc. (NASDAQ: LAB) (“Standard BioTools” or the “Company”) today announced preliminary and unaudited revenue results for the fourth quarter and full year 2024. Standard BioTools expects fourth quarter 2024 revenue of approximately $46.5 million and full year 2024 revenue of approximately $174 million.

"The team worked hard in a difficult environment to deliver on the top end of our revised annual guidance forecast, adjusted in the second quarter to account for the ongoing and industry-wide headwinds” said Michael Egholm, PhD, Chief Executive Officer of Standard BioTools. “We also made significant progress reducing our operating expenses by implementing Standard BioTools Business Systems (“SBS”), but work remains and demands renewed commitment to discipline and continuous improvement.”

Mr. Egholm continued, “Guided by SBS, 2025 will see us realize even more efficiencies from integration, including benefits to R&D as we move past the technical debt inherited from both companies. Consolidations are difficult but our ability to acquire and integrate is clear. It is also clear that now is the time for Standard BioTools to leverage this foundation, organically and inorganically, to scale and shift revenues towards high-margin offerings and attractive end markets.”

“The train has now left the station, with a well-timed, well-capitalized strategy, and a world-class team to deliver long-term value to shareholders and customers alike. The best part of the journey is ahead. "

Standard BioTools plans to report its fourth quarter and full year 2024 financial results later this quarter, at which time the Company will discuss its 2024 financial results in more detail and provide its outlook for 2025.

The Company’s unaudited, preliminary 2024 revenue results are based on current expectations and may be adjusted as a result of, among other things, completion of annual audit procedures. This financial information does not represent a comprehensive statement of the Company’s financial results for the fourth quarter or full year 2024 and remains subject to the completion of financial closing procedures and internal reviews.

About Standard BioTools Inc.

Standard BioTools Inc. (Nasdaq: LAB), has an established portfolio of essential, standardized next-generation technologies that help biomedical researchers develop medicines faster and better. As a leading solutions provider, the company provides reliable and repeatable insights in health and disease using its proprietary SomaScan, mass cytometry and microfluidics technologies, which help transform scientific discoveries into better patient outcomes. Standard BioTools works with leading academic, government, pharmaceutical, biotechnology, plant and animal research and clinical laboratories worldwide, focusing on the most pressing needs in translational and clinical research, including oncology, immunology and immunotherapy. Learn more at standardbio.com or connect with us on X, Facebook®, LinkedIn, and YouTube™.

For Research Use Only. Not for use in diagnostic procedures.

Limited Use Label License and other terms may apply: standardbio.com/legal/salesterms.
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Patent and License Information: standardbio.com/legal/notices.

Trademarks: standardbio.com/legal/trademarks. Any other trademarks are the sole property of their respective owners. ©2024 Standard BioTools Inc. (f.k.a. Fluidigm Corporation). All rights reserved

Forward-Looking Statements

This press release contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995, including, among others, statements regarding future financial and business performance, including with respect to future revenue, net loss and adjusted EBITDA; operational and strategic plans; deployment of capital; market and growth opportunity and potential; and the potential to realize the expected benefits and synergies of prior and potential future acquisitions, including the potential for such transactions to drive long-term profitable growth. Forward-looking statements are subject to numerous risks and uncertainties that could cause actual results to differ materially from currently anticipated results, including, but not limited to, risks that the anticipated benefits and synergies of prior and potential future acquisitions and the integration of any such businesses, including the potential for such transactions to drive long-term profitable growth, may not be fully realized or may take longer to realize than expected; risks that the Company may not realize expected cost savings from such transactions; possible integration, restructuring and transition-related disruption resulting from such transactions, including through the loss of customers, suppliers, and employees and adverse impacts on the Company’s development activities and results of operation; integration and restructuring activities, including customer and employee relations, management distraction, and reduced operating performance; risks that internal and external costs required for ongoing and planned activities may be higher than expected, which may cause the Company to use cash more quickly than it expects or change or curtail some of the Company’s plans, or both; risks that the Company’s expectations as to expenses, cash usage, and cash needs may prove not to be correct for other reasons such as changes in plans or actual events being different than our assumptions; changes in the Company’s business or external market conditions; challenges inherent in developing, manufacturing, launching, marketing, and selling new products; interruptions or delays in the supply of components or materials for, or manufacturing of, the Company’s products; reliance on sales of capital equipment for a significant proportion of revenues in each quarter; seasonal variations in customer operations; unanticipated increases in costs or expenses; continued or sustained budgetary, inflationary, or recessionary pressures; uncertainties in contractual relationships; reductions in research and development spending or changes in budget priorities by customers; uncertainties relating to the Company’s research and development activities, and distribution plans and capabilities; potential product performance and quality issues; risks associated with international operations; intellectual property risks; and competition. For information regarding other related risks, see the “Risk Factors” section of the Company’s annual report on Form 10-K filed with the SEC on March 1, 2024, and in the Company’s other filings with the SEC. These forward-looking statements speak only as of the date hereof. The Company disclaims any obligation to update these forward-looking statements except as may be required by law.

Investor Contact

David Holmes

Gilmartin Group LLC

ir@standardbio.com
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Legal Information

Forward-looking statements

This presentation contains forward-looking statements that are subject to risks, uncertainties and other factors that could cause actual results to differ materially from those referred to i the forward-looking statements. Al statemer
than statements of historical fact (including statements containing the words *believes,” “plans,” “anticipates,” “expects,” “estimates”, “targets” and similar expressions) are statements that could be deemed forward-looking stat
although not all forward-looking statements contain these identifying words. Readers should not place undue reliance on these forward-looking statements. Forward-looking statements may include statements regarding financial outl
business performance, including related to revenues, net loss and adjusted EBITDA, growth, margin and operating expenses; statements regarding future financial performance and expectations, operational and strategic plans, deploy
capital, cash runway and sufficiency of cash resourcés, potential market and growth opportunities, and future potential MEA activity; the potential to realize the expected benefits of prior and potentialfuture acquisitions, our 2025 3
financial targets, including with respect to revenue, non-GAAP gross margin, non-GAAP gross profit, non-GAAP operating expenses, adjusted EBITDA, cash, and free cash flow; the competitive ability and position of the company, the succ
and timing of the company's product development, sales and marketing, and research and development activities, the company's ablity to obtain and maintain regulatory approval for its products, the sufficiency of the company’s ca
equivalents and short-term investments to fund operations, and any assumptions underlying any of the foregoing. Statements regarding future events are based on the parties’ current expectations and are necessarily subject to associa
and uncertainties related to, among other things, the outcome of any legal proceedings related to the merger; risks that the anticipated benefis of the merger or other commercial opportunities may otherwise not be fully realized or n
longer to realize than expected; risks that we may not realize expected cost savings from our restructuring plans, including the anticipated decrease in operational expenses, at the levels we expect; possible restructuring and transition
disruption, including through the loss of customers, suppliers, and employees and adverse impacts on our development activities and results of operation; restructuring activities, including our subleasing plans, customer and er
relations, management distraction, and reduced operating performance; isks that internal and external costs required for ongoing and planned activities may be higher than expected, which may cause us to use cash more quickly
expect of change or curtail some of our plans, or both; risks that our expectations as to expenses, cash usage, and cash needs may prove not to be correct for other reasons such as changes in plans or actual events being different
‘assumptions; our abiliy to achieve future financial targets; changes in our business or external market conditions; challenges inherent in developing, manufacturing, launching, marketing, and selling new products; interruptions or dela
Supply of components or materials for, or manufacturing of, our products; reliance on sales of capital equipment for a significant proportion of revenues in each quarter; seasonal variations in customer operations; unanticipated incr
costs or expenses; continued or sustained budgetary, inflationary, or recessionary pressures; uncertainties in contractual relationships; reductions in research and development spending or changes in budget priorities by cus
uncertainties relating to our research and development activities, and distribution plans and capabilties; potential product performance and quality issues; risks associated with international operations; intellectual property ri
‘competition. Therefore, actual results may differ materially and adversely from those expressed in any forward-looking statements. For information regarding other related risks, see the “Risk Factors” section of our most recent annu
‘on Form 10-K filed with the SEC on March 1, 2024. We undertake no obligation to revise or update any forward-looking statements for any reason.

Non-GAAP financial information

Standard BioTools has presented certain financial information in accordance with U.S. GAAP and also on a non-GAAP basis. The non-GAAP financial measures included in this presentation are non-GAAP gross margin, non-GAAP gross prc
‘GAAP operating expenses, and adjusted EBITDA. Management uses these non-GAAP financial measures, in addition to GAAP financial measures, as a measure of operating performance because the non-GAAP financial measures do ot
the impact of items that management does not consider indicative of the Company's core operating performance. Management believes that non-GAAP financial measures, taken in conjunction with GAAP financial measures, provid
information for both management and investors by excluding certain non-cash and other expenses that are not indicative of the Company's core operating results. Management uses non-GAAP measures to compare the Company's perf
relative to forecasts and strategic plans and to benchmark the company's performance externally against competitors. Non-GAAP information is not prepared under a comprehensive set of accounting rules and should only be
Supplement an understanding of the company's operating results as reported under U.S. GAAP. Standard BioTools encourages investors to carefully consider its results under GAAP, as well 2 its supplemental non-GAAP information
reconciliations between these presentations, to more fully understand its business. Reconciliations between GAAP and non-GAAP operating results are presented in the accompanying tables of this presentation.

Trademarks
Standard BioTools, the Standard BioTols logo, Biomark, CyTOF, CyTOF XT, EPL, Helios, Hyperion, Hyperion+ and SomaScan are trademarks and/or registered trademarks of Standard BioTools Inc. (f.a. Fluidigm Corporation)or is aff
the United States and|or other countries. All other trademarks are the sole property of their respective owners.

Standard BioTools products are provided for Research Use Only. Not for usein diagnostic procedures.

STANDARD BIOT(
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Environment Needing a Partner Like Standard BioTools
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Acquire Smartly, Consolidate Quickly, Leverage SBS to Deliver Value
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Fluidigm Case Study: Improving KEY Operational and Financial Metric
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Proteomics: A Large Opportunity, Entering Transformative Era
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Proteomics Era Unlocked with DNA-Based SOMAmers
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SomaScan: Leading Platform, Data, & Therapeutic Partners
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cerebrospinalfluididentifies neurologically
rel

pri Cell

" CSF proteomics identifies early changes in
autosomal dominant Alzheimer’s disease

STANDARD BIOTOOLS"

nature medicine
Published January 03, '25 by Novo Nordisk

Measuring ~6,400 human proteins in
nearly 2,000 participants, uncovered key
insights into semaglutide (i.e. GLP-1),
including cardiovascular benefits

nature medicine 3

Proteomic changes upon treatment with
semaglutideinindividuals with obesity
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Integration of SOMAmers with Illumina's Leading NGS Platform

DNA based SOMAmers + Illumina NGS

—

e s s

Key ’24/°25 Data:
Leading Population
Biomarker Studies!

“Maretty et al Nature Medicine. 2025;Western et al. Nature Genetics. 2024; Shen et alCell 2024

STANDARD BIOTOOLS"

Multiple '24 Studies:
Aptamers are Only
Scalable Solution on
the Market Today

illumina

2000+
Installed base of
NovaSeq
Instruments

Transformative Opportunity

“ @il

Transformative Era for Proteomics:
Opportunity over the next decade

Standard Bio hosting its Aptamer Scientific
Round Table in Q1: Information to follow

19
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OUR APPROACH

Operate as OWNERS, act like INVESTORS
“Increase ROI, Diversify Risk & Generate Returns”

Focus on EFFICENCY to grow PROFITS
“Without Margin, there is no Mission”

Offer SOLUTIONS that enable
“We are a business not a technology or 'omics application”

STANDARD BIOTOOLS™
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Q32024 Revenue

Continued Focus on Diversifying Revenue Mix

Pro Forma Combined Q32024 YOY Q3YTD 2024 Yoy

Consumables $14M 13% $45M 21%
Instruments $6M (42%) $20M (28%)
Lab Services $18M 1% $41M (23%)
Field Services $6M (4%) $19M 0%

Collaboration and other S1IM 10% $3M (19%)

ITOTAL $45M (5%) $128M (9%)

STANDARD BIOTOOLS"

= Consumables growth driven by kit sales to

authorized sites and Illumina early access
program

* Instrument revenue declined due to
continued capital spending constraints

* Services saw favorable timing from few
large customer projects alongside new
customer growth

2
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Q32024 Gross Margin (Non-GAAP)

Executing Roadmap to Expanded Gross Margin Profile

Q3YTD
2024

Pro Forma Combined Q32024 YoY YoY = 520 bps positive impact in Q3
2024 over Q3 2023 from mix shift
driven by lower instrument sales,
as well as by improved yields,
lower scrap and lower warranty

Non-GAAP Gross Margin % 57% 520 bps 110 bps costs due to SBS

Non-GAAP Gross Margin $ $26M ($5M)

"Non-GAAP gross margin excludes amortization of developed technology, non-cash stock-based compensation, and depreciation a

mortization. Refer to Appendix for a reconcillation between GAAP and non-GAAP gross margin.

d nine month periods ended September 30, 2024, and the istoical resuts of SomaLogic for the five-day period ended on Jan

STANDARD BIOTOOLS 52
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Q32024 Operating Expenses (Non-GAAP)
Non-GAAP OpEx Reduction Showing up in Q3 Run Rate

Pro Forma Q3 % of Q3 % of * 24% and $13M reduction in Q3 2024 pro
Combined 2024 Revenue 2023 Revenue forma combined non-GAAP Opex over
Q32023
R&D $11M 26% $13M 28%
SG&A $28M 63% $39M 83% * Ahead of plan on synergies with $80M

merger cost synergies operationalized;
Total $a0M 89% $53M ath preserving investments in growth

Q3 YOY Non-GAAP Pro Forma Opex Reduction 24% initiatives

Non-GAAP OpEx excludes stock-based compensation, depreciation and amortization. Refer to Appendix for a reconciliation between GAAP and non-GAAP OpEX.

period ended on January 5,20 losing date of the Mer

STANDARD BIOTOOLS"
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Q32024 Adjusted EBITDA (Non-GAAP)

Maintain Vigilance and Focus on Bottom Line

Conbined o S Y
Operating Loss $ ($32M) ($147M) $6M
Net Loss $ ($27™) ($135M) ($26M)
Adjusted EBITDA $ ($14M)

($69M) $33M

pressrelease for aeconciliation between GAAP netloss and non-GAAP adjusted EBITDA.

STANDARD BIOTOOLS"

* 50% and $14M improvement in
Q32024 pro forma combined
Adjusted EBITDA over Q32023

‘Adjusted EBITDA excludes purchase accounting items, restructuring charges, transaction and integration expenses,stock-based compensation, gainloss on disposal of property and equipment, and other non-operating expenses. Refer to ea

riod ended on Janu
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Q32024 Cash

Runway to Execute Growth Strategy
Q32024 Q3202

Q32024 improvement in Adjusted Cash Burn $21.3M $29.8M
Adjusted Cash Burn . .
Transaction and Integration-Related 2.0M -
Restructuring-Related 2.9M 2.5M
Cash &equivalents, restricted cash and short- Capex 22M 1.3M

term investments

Share repurchases -

AT 9/30/2024
Total Pro Forma Combined Cash Use $28.4M

g
Planned reduction in operating Cash runway to fund
burn through revenue growth, £
i 2 A business to cash flow
gross margin expansion and s
positive

Balance sheet to support
continued growth
initiatives

opex synergies

Numbersincash use table are non-GAAP and based on calculations derived from company'sfinancial books and records. Adjusted cash burn excludes transaction and integration-related, restructuring related,
capes, and share repurchases. | Numbers may not add, and percentages may not oot du to rounding.

STANDARD BIOTOOLS"
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Capitalization Table

(in millions, except per share data) o:?;':::;::(,, Fully Diluted
Common Shares 372M 372M
2019 Convertible Notes - 19M
Restricted Stock Units - 14M
Warrants® - 12M
Stock Options @ - 40M
Total Shares 372mM 457M
Market Capitalization © $718M
Cash and short-term investments at September 30, 2024 ® $368M

Enterprise Value'® $ 350M

(2) Capitalization table is reflective of common shares and equivalents reported as of September 30, 2024
(b) Conversion rate is subject to adjustment upon occurrence of certain specified events.

(c) Warrants outstanding s of September 30, 2024 were 10.5 million, convertible to shares of Standard BioTools at an exchange ratio of L.11. Warrants are reflected on a fully dilutive basis.
(d) Outstanding options have a weighted average exercise price of §4.26.
(¢) Based on §1.93 closing price of common stock on September 30, 2024
(9 Reflects market capitalization less cash, cash equivalents, restricted cash, and short-term investments as of September 30, 2024

STANDARD BIOTOOLS"
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Non-GAAP Reconciliation
Gross Margin

As Reported Pro Forma
Q3 2024 Q32023 Q32024 Q32023
GAAP Gross Profit ($M) $233 $11.2 $233 $20.1
Add: Amortization of Acquired Intangible Assets 0.6 28 0.6 34
Add: Depreciation and Amortization in COGS 14 0.3 14 0.8
Add: Stock-Based Comp in COGS 0.4 0.2 0.4 0.3
Add: Cost of Sales Adjustment 0.0 0.0 0.0 0.0
Non-GAAP Gross Profit $25.6 $14.5 $25.6 $24.5
GAAP Gross Margin 51.7% 44.0% 51.7% 42.5%
Add: Amortization of Acquired Intangible Assets 12 1.0 12 7
Add: Depreciation and Amortization in COGS 32 3 2 16
Add: Stock-Based Comp in COGS 0.8 0.7 0.8 0.5
Add: Cost of Sales Adjustment 0.0 0.0 0.0 0.0
[Non-GAAP Gross Margin 56.9% 57.0% 56.9% 51.7%

Figures are derved from Condensed Consolidated Statements of Operations a reported inthe Company's Reports on Form 10-Q for the relevant periods. | Numbers may not add, and percentages may not foot due to rounding.

STANDARD BIOTOOLS"
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Non-GAAP Reconciliation - YTD

Gross Margin

As Reported Pro Forma
3 YTD 3 YTD 3 YTD
Q2024 Q2023 Q1024 QD022

GAAP Gross Profit ($M) $62.4 $37.1 $60.9 $61.9

Add: Amortization of Acquired Intangible Assets 3.1 8.4 3.1 10.1

Add: Depreciation and Amortization in COGS 3.4 1.0 3.4 791

Add: Stock-Based Comp in COGS 0.9 0.6 0.9 0.8

Add: Cost of Sales Adjustment (1.8) 0.0 0.0 (1.3)
[Non-GAAP Gross Profit $67.9 $47.1 $68.3 $73.6
GAAP Gross Margin 48.8% 47.5% 47.5% 43.9%

Add: Amortization of Acquired Intangible Assets 2.4 10.7 2.4 T

Add: Depreciation and Amortization in COGS P 13 27 15

Add: Stock-Based Comp in COGS 0.7 0.8 0.7 0.6

Add: Cost of Sales Adjustment (1.4) 0.0 0.0 (0.9)
[Non-GAAP Gross Margin 53.2% 60.3% 53.3% 52.2%

Figures are derved from Condensed Consolidated Statements of Operations a reported inthe Company's Reports on Form 10-Q forthe relevant perods. | Numbers may not add, and percentages may not foot due to rounding.
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Non-GAAP Reconciliation

Operating Expenses
As Reported Pro Forma
In $M Q32024 Q32023 Q32024 Q32023
GAAP R&D $13.2 $6.4 $13.2 $14.8
Less: Stock-Based Comp in R&D 0.7 0.5 {1 1.0
Less: Depreciation and Amortization in R&D 0.9 0.1 0.9
Non-GAAP R&D $11. $ $11.
GAAP SG&A $34.4 $22.3 $34.4
Less: Stock-Based Comp in SG&A 48 2431 $4.8
Less: Amortization of Acquired Intangible Assets 0.2 0.0 0.2
Less: Depreciation and Amortization in SG&A 1.0 0.7 1.0
Less: Loss on Disposal of PP&E 0.0 0.0 0.0
Non-GAAP SG&A $28.3 $18.8 $28.3

Figures are derived from Condensed Consolidated Statements of Operations s reported i the Company's Reports on Form 10-Q forthe relevant peiods. | Numbers may not add, and percentages may not foot due to rounding.

STANDARD BIOTOOLS" 30





image44.png
Non-GAAP Reconciliation - YTD

Operating Expenses
As Reported Pro Forma
In$M Q3YTD 2024 sto\gn Q3YTD2024 Q:o‘g”
GAAP R&D $48.4 $19.0 $49.0 $41.5
Less: Stock-Based Comp in R&D 45 172 4.5 75
Less: Depreciation and Amortization in R&D 2.6 0.4 26 1.6
Non-GAAP R&D $41.3 $17.4 $41.9 $43.4
GAAP SG&A $119.0 $66.2 $111.6 $154.9
Less: Stock-Based Comp in SG&A 18.9 7.8 12.0 17.9
Less: Amortization of Acquired Intangible Assets 0.5 0.0 0.5 0.5
Less: Depreciation and Amortization in SG&A 233 1) 33 42
Less: Loss on Disposal of PP&E 0.4 0.1 0.4 0.1
Non-GAAP SG&A $95.9 $56.9 $95.3 $132.2

Figures arederived from Condensed Consolidated Statements of Operations s reported i the Company's Reports on Form 10.Q for the relevant peiods. | Numibers may not add, and percentages may not foot due to rounding.
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